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Financial Services Guide to the State 
of the Art: 1989, Kay Powell, reviewed 
by C. Stan Davis, J.D., CFP, September 
1990, p. 139. 


Law and Literature, a Misunder- 
stood Relation, Richard A. Posner, 
reviewed by David G. Condon, J.D., 
CPCU, September 1990, p. 137. 
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Another Look at No-Fault Auto In- 
surance, Eric S. Tachau, J.D., CPCU, 
Opinion, September 1990, p. 141. In this 
comment, the author proposes a new 
type of no-fault insurance system. In 
this system, the insurance buyer would 
choose the types and amounts of insur- 
ance before the injury, and the injured 
person would choose whether to make 
a claim for compensation or in tort after 
the injury. 


@ Claims 


The Pollution Exclusion and Legion- 
naires’ Disease, The District of Colum- 
bia Chapter, The Society of CPCU, June 
1990, p. 84. The 1986 CGL policy pur- 
ported to exclude any and all pollution 
risks. Meanwhile, health concerns 
persist regarding airborne contami- 
nants, the most notable of which is re- 
sponsible for Legionnaires’ disease. 
Using survey methods, this study exa- 
mines insurer perceptions of coverage 
for a Legionnaires’ type of exposure in 
light of the latest CGL pollution exclu- 
sion. The results have insurance risk 
management implications in light of 
other airborne contaminant exposures. 


Treatment of Low Back Pain: A Pana- 
cea in the Last Two Decades?, Jon 
Gice, CPCU, September 1990, p. 177. In- 
novations in the treatment of low back 
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pain offer promise for the reduction of 
workers compensation claims costs. 
This article reports on some of these 
innovations and compares them to 
standard treatments previously em- 
ployed. 


@ Coverage 


Coverage for the Condominium 
Unit-Owner, Charles R. Ewert, CPCU, 
September 1990, p. 159. Insurance on 
condominiums involves some unique 
issues. The provision of proper cover- 
age requires an understanding of the 
nature of condominiums and the legal 
documents associated with ownership. 
The author discusses this background 
information and proposes insuring ar- 
rangements. 


@ Economics 


The Production Possibilities Curve 
and International Insurance, Rich- 
ard Carris, CPCU, June 1990, p. 107. The 
production possibilities curve is an il- 
lustration of a basic economic problem: 
what to produce. Countries that are ef- 
ficient in selling insurance, reinsur- 
ance, and risk management services of- 
ten experience political and economic 
roadblocks when attempting to sell 
these services to foreign nationals. An 
array of protectionist devices denies 
foreign insurers the opportunity to 
compete with domestic insurers. From 
the U.S. viewpoint, revenues from the 
international sale of insurance reduce 
the U.S. balance of payments. 


sigs rene 103: Repealing the Law 

of Supply, Emmett J. Vaughan, Ph.D., 
CPCU, CLU, and Terri M. Vaughan, 
Ph.D., CPCU, March 1990, p. 6. The au- 
thors analyze Proposition 103 and con- 
clude that the anticipated premium re- 
ductions will not be realized. Potential 
negative effects on the California insur- 
ance market are also discussed. 


A Retrospective on the Liability In- 
surance Crisis, Scott E. Harrington, 
Ph.D., March 1990, p. 17. This article 
reviews evidence on the causes of the 
liability insurance crisis. The evidence 
suggests that a principal cause of the 


dramatic premium growth for general 
liability insurance during 1984-86 was 
growth in the discounted value of ex- 
pected losses and expenses on new 
business. Reductions in coverage most 
likely were largely caused by increases 
in uncertainty associated with future 
losses and by adverse selection. These 
results, the competitive structure of the 
market, and other factors suggest that 
premium growth and availability prob- 
lems were not caused or aggravated by 
collusion among insurance companies. 
Moreover, the introduction of a claims- 
made option for the standard commer- 
cial general liability (CGL) insurance 
form during the mid 1980s would be 
expected given greater uncertainty in 
forecasting claim costs for long-tailed 
lines of business. 


@ Ethics 


Ethics and Insurance: Dilemmas for 
the Thoughtful Underwriter, Sho- 
lom Feldblum, CPCU, Opinion, June 1990, 
p. 72. Many individuals mistrust the 
insurance industry, despite the CPCU 
commitment to ethical behavior. Are 
there moral pitfalls inherent in our pro- 
fession that entrap unwary underwrit- 
ers? This article discusses four ethical 
dilemmas confronting the insurance 
professional—in distribution, under- 
writing, pricing, and loss adjustment— 
that have no easy resolutions. The lack 
of knowledge in insurance transac- 
tions, on the part of both the insurance 
company and the consumer, exacer- 
bates the suspicion and mistrust in our 
business. By understanding and reduc- 
ing the causes of the distrust, we can 
present a better public image of our 
industry. 

Ethics in the Property-Liability In- 
surance Industry: Perceptions of 
the Issues, Robert W. Cooper, Ph.D. and 
Garry L. Frank, Ph.D., December 1990, 

p. 224. This article reports the findings 
of a survey of CPCUs in a variety of 
positions in the property-liability insur- 
ance industry to determine their per- 
ceptions of the key ethical issues and 
dilemmas facing the industry today. 
Among other things, the study found 
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that regardless of job function, organi- 
zation level, or whether or not they 
deal directly with the public, groups of 
CPCUs tend to view essentially the 
same set of issues as presenting the 
greatest ethical problems for the indus- 
try. 


@ Financial 


Assessing the Financial Condition of 
Insurers, James Barrese, Ph.D., March 
1990, p. 37. The National Association of 
Insurance Commissioners (NAIC) pro- 
vides regulators with a mathematical 
score for each insurance firm. That 
score is intended to serve as a first step 
in identifying solvency problems. 
While the NAIC is not the sole provider 
of solvency rankings, the NAIC ap- 
proach has been the subject of many 
recent criticisms. This article provides a 
review of the rating approaches of the 
NAIC and the major rating services, 
and review recent critiques of the 
NAIC’s Insurance Regulatory Informa- 
tion System (IRIS). Evidence is offered 
suggesting that the current IRIS rank- 
ing method can be easily improved. In 
the past, improvements have been the 
result of a change in the pass/fail values 
of the IRIS ratios. This paper presents 
an argument that the typical enhance- 
ments will not correct a more basic 
problem of IRIS, the difficulty of inter- 
preting the results of the test. An exam- 
ple of an alternative system is supplied, 
an alternative which provides an easily 
interpretable statistical ranking and, for 
the sample employed, a superior iden- 
tification model. 


Gender-Neutral Insurance Rating Is- 
sues, Donald W. Hardigree, Ph.D. and 
Robert J. Carney, Ph.D., CPCU, September 
1990, p. 146. Within this article, the au- 
thors attempt to segregate arguments 
offered for and against unisex insur- 
ance rating into one of three major cate- 
gories: civil rights, actuarial, and eco- 
nomic. Within each category, major ar- 
guments are briefly discussed. Metho- 
dological or procedural flaws that ham- 
per some of these arguments are also 
discussed, and the results of a previous 
empirical study by the authors are 
cited. 


On the Application of New Loss Re- 


serving Techniques in Automobile 
Insurance, Yehuda Kahane, Ph.D., June 
1990, p. 117. This article demonstrates 
the application of a modern and so- 
phisticated loss reserving method in 
‘‘long-tail’’ insurance lines. Under this 
method, a statistically testable pattern 
is being fitted to the past loss experi- 
ence and used for the forecasting of 
future payments for the outstanding 
claims (and IBNR). Although the analy- 
sis is based on the same data used for 
common actuarial techniques, the new 
method is superior on both theoretical 
and practical grounds: it requires esti- 
mates of a smaller number of parame- 
ters, its significance may be tested, and 
it avoids the bias that results from tne 
implicit use of the medians rather than 
means under most actuarial tech- 
niques. In addition, the forecast is 
based on the paid losses figures and 
thereby avoids the bias caused by the 
use of statistically dependent observa- 
tions (cumulative, or incurred loss fig- 
ures) in traditional analysis. 


Transnational Risk Finance: Part 


Two, Peter T. Clark, September 1990, 

p. 180. Today, international insurance 
as we know and understand it is an 
integral part of the world’s economy. 
Because pure risk is becoming increas- 
ingly more expensive to transfer to in- 
surers, new opportunities are arising 
for transnational corporations to share 
risk transfer cost through a ‘‘global re- 
tention.’’ This article develops the con- 
cept of using a captive insurer to fund 
for overseas losses within a ‘’global re- 
tention,’’ and it outlines some of the 
insurance industry guidelines for capi- 
talizing a captive insurance company 
and structuring a global insurance pro- 
gram with a retention that is reinsured 
by a captive insurer. 


@ Government Insurance 


Get the Government Out of Deposit 
Insurance: Private Insurance 
Could Fill the Gap, Fikry S. Gahin, 
Ph.D., CPCU, CLU, September 1990, 

p. 165. The current crisis in the Savings 
and Loan (S&L) industry and the $285 


billion rescue plan—the largest govern- 
ment/industry bailout in history— 
should provoke serious thought re- 
garding the soundness of federal de- 
posit insurance. Besides subsidizing 
risk-taking, this system is clearly too 
costly, inequitable, and cumbersome. 
This article advocates the gradual with- 
drawal of the federal government from 
deposit insurance while private insur- 
ance is geared up to fill the gap. Ac- 
cordingly, this article introduces two 
possible private insurance plans based 
upon well known risk management 
techniques. Under the first one, the de- 
pository institutions require appropri- 
ate insurance coverages from loan ap- 
plicants and buy their own insurance to 
cover particular causes of insolvency 
from within. In the second plan, the 
depositor buys his or her own insur- 
ance to cover loss of deposit due to a 
bank or S&L failure. 


@ International 
A Broker’s Perspective: Managing 


Permutations of International 
Risks, Peter T. Clark, March 1990, p. 47. 
This article develops the concept that 
the design of a multinational global cor- 
porate insurance program requires 
proper planning and understanding of 
local laws and customs. Taking a long- 
term, global view of corporate risk 
management objectives with proper 
evaluation and implementation of the 
risk finance and risk control mechan- 
isms sets the foundation to transfer risk 
economically, and guarantee funds will 
be available to pay losses when they 
occur. Understanding how to use be- 
fore tax dollars to fund for losses and 
transfer risk is an intricate process in- 
volving local admitted coverages and 
reinsurance. This report attempts to 
shed some light on this process, and it 
makes some suggestions on how to 
minimize the effects losses may have 
on corporate income taxes as well as 
ways to manage global risks that will 
stand the test of time. 


The Production Possibilities Curve 


and International Insurance, Rich- 
ard Carris, CPCU, June 1990, p. 107. The 
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production possibilities curve is an il- 
lustration of a basic economic problem: 
what to produce. Countries that are ef- 
ficient in selling insurance, reinsur- 
ance, and risk management services of- 
ten experience political and economic 
roadblocks when attempting to sell 
these services to foreign nationals. An 
array of protectionist devices denies 
foreign insurers the opportunity to 
compete with domestic insurers. From 
the U.S. viewpoint, revenues from the 
international sale of insurance reduce 
the U.S. balance of payments. 


Transnational Risk Finance: Part 
Two, Peter T. Clark, September 1990, 

p. 180. Today, international insurance 
as we know and understand it is an 
integral part of the world’s economy. 
Because pure risk is becoming increas- 
ingly more expensive to transfer to in- 
surers, new opportunities are arising 
for transnational corporations to share 
risk transfer cost through a ‘’global re- 
tention.”’ This article develops the con- 
cept of using a captive insurer to fund 
for overseas losses within a ‘‘global re- 
tention,’’ and it outlines some of the 
insurance industry guidelines for capi- 
talizing a captive insurance company 
and structuring a global insurance pro- 
gram with a retention that is reinsured 
by a captive insurer. 


@ Judicial 

Another Look at No-Fault Auto In- 
surance, Eric S. Tachau, J.D., CPCU, 
Opinion, September 1990, p. 141. In this 
comment, the author proposes a new 
type of no-fault insurance system. In 
this system, the insurance buyer would 
choose the types and amounts of insur- 
ance before the injury, and the injured 
person would choose whether to make 
a claim for compensation or in tort after 
the injury. 


@ Liability 

Excess Liability Limit Determina- 
tion: A Rational and Systematic 
Approach, Patrick M. Lynch, CPCU, 
CPA, December 1990, p. 245. The article 
presents a logical methodology, which 


MARCH 1991 


1990 ANNUAL INDEX 








complies with the risk management 
process, for determining the catastro- 
phic/excess limits a business should 
purchase. A case study is included to 
demonstrate the procedure. 


The Liability Insurance Crisis: Who 


Are the Culprits? Michael L. Murray, 
Ph.D., CPCU, CLU, Editorial, March 
1990, p. 3. 


The Pollution Exclusion and Legion- 


naires’ Disease, The District of Colum- 
bia Chapter, The Society of CPCU, June 
1990, p. 84. The 1986 CGL policy pur- 
ported to exclude any and all pollution 
risks. Meanwhile, health concerns 
persist regarding airborne contami- 
nants, the most notable of which is re- 
sponsible for Legionnaires’ disease. 
Using survey methods, this study exa- 
mines insurer perceptions of coverage 
for a Legionnaires’ type of exposure in 
light of the latest CGL pollution exclu- 
sion. The results have insurance risk 
management implications in light of 
other airborne contaminant exposures. 


RE: The Liability Insurance Crisis— 


Who Are the Culprits? W. H. Suter, 
CPCU, Letter, September 1990, p. 135. 


A Retrospective on the Liability In- 


surance Crisis, Scott E. Harrington, 
Ph.D., March 1990, p. 17. This article 
reviews evidence on the causes of the 
liability insurance crisis. The evidence 
suggests that a principal cause of the 
dramatic premium growth for general 
liability insurance during 1984-86 was 
growth in the discounted value of ex- 
pected losses and expenses on new 
business. Reductions in coverage most 
likely were largely caused by increases 
in uncertainty associated with future 
losses and by adverse selection. These 
results, the competitive structure of the 
market, and other factors suggest that 
premium growth and availability prob- 
lems were not caused or aggravated by 
collusion among insurance companies. 
Moreover, the introduction of a claims- 
made option for the standard commer- 
cial general liability (CGL) insurance 
form during the mid 1980s would be 
expected given greater uncertainty in 
forecasting claim costs for long-tailed 
lines of business. 


@ Loss Prevention 


Loss Prevention: Are We Doing Too 
Much? Michael L. Murray, Ph.D., 
CPCU, CLU, Editorial, June 1990, p. 69. 


M@ Management 


On the Application of New Loss Re- 
serving Techniques in Automobile 
Insurance, Yehuda Kahane, Ph.D., June 
1990, p. 117. This article demonstrates 
the application of a modern and so- 
phisticated loss reserving method in 
““long-tail’’ insurance lines. Under this 
method, a statistically testable pattern 
is being fitted to the past loss experi- 
ence and used for the forecasting of 
future payments for the outstanding 
claims (and IBNR). Although the analy- 
sis is based on the same data used for 
common actuarial techniques, the new 
method is superior on both theoretical 
and practical grounds: it requires esti- 
mates of a smaller number of parame- 
ters, its significance may be tested, and 
it avoids the bias that results from the 
implicit use of the medians rather than 
means under most actuarial tech- 
niques. In addition, the forecast is 
based on the paid losses figures and 
thereby avoids the bias caused by the 
use of statistically dependent observa- 
tions (cumulative, or incurred loss fig- 
ures) in traditional analysis. 


@ Marketing 


Coverage for the Condominium 
Unit-Owner, Charles R. Ewert, CPCU, 
September 1990, p. 159. Insurance on 
condominiums involves some unique 
issues. The provision of proper cover- 
age requires an understanding of the 
nature of condominiums and the legal 
documents associated with ownership. 
The author discusses this background 
information and proposes insuring ar- 
rangements. 


Excess Liability Limit Determina- 
tion: A Rational and Systematic 
Approach, Patrick M. Lynch, CPCU, 
CPA, December 1990, p. 245. The article 
presents a logical methodology, which 
complies with the risk management 
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process, for determining the catastro- 
phic/excess limits a business should 
purchase. A case study is included to 
demonstrate the procedure. 


Get the Government Out of Deposit 
Insurance: Private Insurance 
Could Fill the Gap, Fikry S. Gahin, 
Ph.D., CPCU, CLU, September 1990, 

p. 165. The current crisis in the Savings 
and Loan (S&L) industry and the $285 
billion rescue plan—the largest govern- 
ment/industry bailout in history— 
should provoke serious thought re- 
garding the soundness of federal de- 
posit insurance. Besides subsidizing 
risk-taking, this system is clearly too 
costly, inequitable, and cumbersome. 
This article advocates the gradual with- 
drawal of the federal government from 
deposit insurance while private insur- 
ance is geared up to fill the gap. Ac- 
cordingly, this article introduces two 
possible private insurance plans based 
upon well known risk management 
techniques. Under the first one, the de- 
pository institutions require appropri- 
ate insurance coverages from loan ap- 
plicants and buy their own insurance to 
cover particular causes of insolvency 
from within. In the second plan, the 
depositor buys his or her own insur- 
ance to cover loss of deposit due to a 
bank or S&L failure. 


@ Pollution 


The Pollution Exclusion and Legion- 
naires’ Disease, The District of Colum- 
bia Chapter, The Society of CPCU, June 
1990, p. 85. The 1986 CGL policy pur- 
ported to exclude any and all pollution 
risks. Meanwhile, health concerns 
persist regarding airborne contami- 
nants, the most notable of which is re- 
sponsible for Legionnaires’ disease. 
Using survey methods, this study exa- 
mines insurer perceptions of coverage 
for a Legionnaires’ type of exposure in 
light of the latest CGL pollution exclu- 
sion. The results have insurance risk 
management implications in light of 
other airborne contaminant exposures. 


@ Property Insurance 


Computer Viruses and the Inland 


Marine Underwriter, Alan K. Crater, 
CPCU, March 1990, p. 29. The author 
discusses the nature of and problems 
created by computer viruses. The arti- 
cle probes the coverage questions and 
underwriting challenges relevant to 
this new risk. 


Coverage for the Condominium 
Unit-Owner, Charles R. Ewert, CPCU, 
September 1990, p. 159. Insurance on 
condominiums involves some unique 
issues. The provision of proper cover- 
age requires an understanding of the 
nature of condominiums and the legal 
documents associated with ownership. 
The author discusses this background 
information and proposes insuring ar- 
rangements. 


@ Public Relations 


**You Owe Me!”’, Michael L. Murray, 
Ph.D., CPCU, CLU, Editorial, December 
1990, p. 197. 


@ Regulation 


An Analysis of the McCarran- 
Ferguson Act: Should It Be Re- 
pealed?, John A. Tillistrand, CPCU, 
June 1990, p. 101. This article discusses 
the background to the passage of the 
McCarran-Ferguson Act, the act itself, 
and the court cases through which it 
has been interpreted. The author pre- 
sents the cases for and against repeal of 
the act, and argues for a clearer delin- 
eation of the rules under which insur- 
ers must operate. 


Assessing the Financial Condition of 
Insurers, James Barrese, Ph.D., March 
1990, p. 37. The National Association of 
Insurance Commissioners (NAIC) pro- 
vides regulators with a mathematical 
score for each insurance firm. That 
score is intended to serve as a first step 
in identifying solvency problems. 
While the NAIC is not the sole provider 
of solvency rankings, the NAIC ap- 
proach has been the subject of many 
recent criticisms. This paper provides a 
review of the rating approaches of the 
NAIC and the major rating services, 
and reviews recent critiques of the 


NAIC’s Insurance Regulatory Informa- 
tion System (IRIS). Evidence is offered 
suggesting that the current IRIS rank- 
ing method can be easily improved. In 
the past, improvements have been the 
result of a change in the pass/fail values 
of the IRIS ratios. This paper presents 
an argurment that the typical enhance- 
ments will not correct a more basic 
problem of IRIS, the difficulty of inter- 
preting the results of the test. An exam- 
ple of an alternative system is supplied, 
an alternative which provides an easily 
interpretable statistical ranking and, for 
the sample employed, a superior iden- 
tification model. 


Gender-Neutral Insurance Rating Is- 


sues, Donald W. Hardigree, Ph.D. and 
Robert J. Carney, Ph.D., CPCU, September 
1990, p. 146. Within this article, the au- 
thors attempt to segregate arguments 
offered for and against unisex insur- 
ance rating into one of three major cate- 
gories: civil rights, actuarial, and eco- 
nomic. Within each category, major 
arguments are briefly discussed. Me- 
thodological or procedural flaws that 
hamper some of these arguments are 
also discussed, and the results of a pre- 
vious empirical study by the authors 
are cited. 


Guaranty Fund Protection for Self- 


Insurers, Claude C. Lilly III, Ph.D., 
CPCU, CLU and H. Glenn Boggs, J.D., 
December 1990, p. 239. The growth of 
self-insurance during the 1980s result- 
ed in the development of programs by 
insurers to meet the needs of self- 
insurers to purchase excess coverage. 
Guaranty funds have contended that 
they do not owe a responsibility to self- 
insurers if the insurer from whom they 
purchase coverage becomes insolvent. 
The funds have argued that the cover- 
age provided by insurers to self- 
insurers is not direct coverage. This ar- 
ticle examines the litigation in Florida 
and Iowa in this area and discusses 
why the current litigation is not neces- 
sarily a precursor of how cases will be 
decided in all states. 


Proposition 103: Repealing the Law 


of Supply, Emmett J. Vaughan, Ph.D., 
CPCU, CLU, and Terri M. Vaughan, 
Ph.D., CPCU, March 1990, p. 6. The au- 
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thors analyze Proposition 103 and con- 
clude that the anticipated premium re- 

ductions will not be realized. Potential 

negative effects on the California insur- 
ance market are also discussed. 


The Rebate Debate, David Goodwin and 
Emmett J. Vaughan, Ph.D., CPCU, CLU, 
Point/Counterpoint, December 1990, 

p. 207. Editor’s Note: The subject of re- 
bating commissions elicits strong emo- 
tional responses. I believe it is an issue 
on which reasonable people can rea- 
sonably disagree. As such, I have asked 
two nationally prominent individuals 
to present opposing, well reasoned, 
views. Each author has had an oppor- 
tunity to read the other’s paper and 
respond. 


M@ Risk Management 


Agents: Risk Managers Are No 
Longer the ‘Rodney Danger- 
fields’’ of the Corporation, Mark L. 
Power, Ph.D., Opinion, December 1990, 
p. 201. The role of risk management 
within the organization has gradually 
been gaining in importance. Risk man- 
agement has been identified as part of 
the solution to corporate cost control. 
The increased awareness of the contri- 
bution that risk management makes to 
corporate operating effectiveness 
means that greater value will be placed 
on the knowledge and expertise that 
agents/brokers have regarding insur- 
ance markets, contracts, risk financing, 
and risk control. The progressive 
agent/broker is an integral part of the 
risk management process and must un- 
derstand, communicate with, and help 
the risk manager apply the appropriate 
risk management alternatives to meet 
corporate cost control objectives. 


Excess Liability Limit Determina- 
tion: A Rational and Systematic 
Approach, Patrick M. Lynch, CPCU, 
CPA, December 1990, p. 245. The article 
presents a logical methodology, which 
complies with the risk management 
process, for determining the catastro- 
phic/excess limits a business should 
purchase. A case study is included to 
demonstrate the procedure. 
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@ Risk Retention 


Guaranty Fund Protection for Self- 


Insurers, Claude C. Lilly III, Ph.D., 
CPCU, CLU and H. Glenn Boggs, J.D., 
December 1990, p. 239. The growth of 
self-insurance during the 1980s result- 
ed in the development of programs by 
insurers to meet the needs of self- 
insurers to purchase excess coverage. 
Guaranty funds have contended that 
they do not owe a responsibility to self- 
insurers if the insurer from whom they 
purchase coverage becomes insolvent. 
The funds have argued that the cover- 
age provided by insurers to self- 
insurers is not direct coverage. This ar- 
ticle examines the litigation in Florida 
and Iowa in this area and discusses 
why the current litigation is not neces- 
sarily a precursor of how cases will be 
decided in all states. 


Risk Retention Groups and Other 


Group Captives: Stock, Mutual, or 
Reciprocal?, Donn P. McVeigh, CPCU, 
June 1990, p. 92. The relationships be- 
tween organizational structure and 
group captive goals and objectives are 
reviewed in this article. Specific differ- 
ences among stock, mutual, and recip- 
rocal structures are discussed and relat- 
ed to group captive or risk retention 
group operations. 


The Tax Treatment of Captives, James 


Barrese, Ph.D. and Jack Nelson, Ph.D., 
CPCU, CLU, ChFC, June 1990, p. 76. 

A recent decision by the U.S. Court of 
Appeals, Humana Corporation v. Com- 
missioner, will dramatically affect the or- 
ganization and operation of captive in- 
surance corporations. Humana is the 
latest in a series of court decisions that 
are defining the tax parameters within 
which captive insurance companies op- 
erate. This article presents the histori- 
cal development and significance of the 
tax decisions relating to captive insur- 
ers. 


@ Taxation 
The Tax Treatment of Captives, James 


Barrese, Ph.D. and Jack Nelson, Ph.D., 
CPCU, CLU, ChFC, June 1990, 


p. 76. A recent decision by the U.S. 
Court of Appeals, Humana Corporation 
v. Commissioner, will dramatically affect 
the organization and operation of cap- 
tive insurance corporations. Humana is 
the latest in a series of court decisions 
that are defining the tax parameters 
within which captive insurance compa- 
nies operate. This article presents the 
historical development and signifi- 
cance of the tax decisions relating to 
captive insurers. 


@ Underwriting 


Computer Viruses and the Inland 
Marine Underwriter, Alan K. Crater, 
CPCU, March 1990, p. 29. The author 
discusses the nature of and problems 
created by computer viruses. The arti- 
cle probes the coverage questions and 
underwriting challenges relevant to 
this new risk. 


@ Workers Compensation 


On Insurance Industry Rehabilita- 
tion Efforts, Jasen M. Walker, Ed.D., 
C.R.C., Letter, March 1990, p. 5. 


Treatment of Low Back Pain: A Pana- 
cea in the Last Two Decades?, Jon 
Gice, CPCU, September 1990, p. 177. In- 
novations in the treatment of low back 
pain offer promise for the reduction of 
workers compensation claims costs. 
This article reports on some of these 
innovations and compares them to 
standard treatments previously em- 
ployed. 
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